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With the help of Triblio, WDG and Eloqua, DLT 
developed account-based content microsites 
for its customers to help them optimize their 
technology investments.

The Dataprise WIN Customer Acquisition Program 
is a multi-faceted approach that led to a 35% 
increase in qualified sales-ready web leads.

The launch of Learning Tree’s Workforce 
Optimization Solutions (WFOP) has increased 
pipeline opportunities by 400%. Learning Tree 
Client Solutions Consultants can more actively 
engage with senior business stakeholders and 
deliver business impact, not just certifications.

By integrating Account Management and 
Customer Success Teams into the Sales process, 
long term customer retention and relationships 
have significantly grown. This was a major 
achievement for the young company.
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Since day one, we’ve fought tirelessly to keep 
individuals and organizations from becoming 
targets of malware and cybercrime. Fast-
forward 28 years, stealthy targeted attacks are 
on the rise, and our defense experience has 
paid off. Intel Security solutions deliver exactly 
the kind of technology everyone needs to help 
defend against today’s targeted attacks.

Learn more at intelsecurity.com. 

We’ve spent more 
than 28 years  
on the front lines.

McAfee is now part of Intel Security

EXCELLENCE

SALES
INNOVATION

Companies who have had their 
salespeople trained by ASHER 
facilitators have experienced an 
average of:

17% Increase in sales from 
acquisition of new customers

45% reduction in sales cycle 
time

22% increase in sales of high-
margin, add-on business to 
current customers

Powerful Skill. Proven Results.

(866) 732-0363 
www.asherstrategies.com

CONGRATULATIONS
To All the IES Award Finalists



Combined with an aggressive relation-driven 
“experiential and value-based” sales event and 
marketing strategy, the team has seen double digit 
revenue growth over the past two seasons.  

To elevate customer service, the Hobsons Sales 
Leadership team made a significant investment in 
fully integrating its sales methodology to drive seller 
engagement and improve the overall customer 
experience.  

Proxios enacted a huge shift from transaction-based 
sales operations to a process-driven, consultative 
approach. This huge shift has resulted in a team that is 
cohesive, focused, and committed, with a pipeline that 
is generating annual growth rates in excess of 30%.

WeddingWire’s sales leadership created unique 
processes and oversight procedures to ensure 
distance did not inhibit the on-boarding process, team 
camaraderie or rep experiences of the company’s 
geographically dispersed sales teams.

Deltek implemented a new sales engagement strategy 
to improve how Sales and Solutions Engineering 
teams work together internally and externally, while 
delivering best-in-class support to clients during the 
buying process.

By deploying white boarding, RES now has a single, 
aligned message across sales and marketing they 
are using to sell. The message is broken down in a 
digestible manner that helps onboard new employees 
more quickly and helps guide sellers when in different 
sales cycles and use cases.

Stone Street Capital has spent thousands of hours 
developing baseline online training for sales skills 
and techniques. By the time an entry-level rep has 
completed the course they will have had at least 80 
live coaching sessions and have made some 48,000 
outbound calls.

TrackMaven’s Agile Sales Academy ensures that sales 
people not just learn every day from each other, but 
product managers, engineers and our own marketers 
participate in the learning as well.
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Lifetime Achievement
Award Winners

Congratulations to

Art Richer
Jeff Copeland
Steve Charles

The immixGroup team thanks you 
for helping to build our careers!

immixGroup helps technology companies 
do business with the government.

www.immixgroup.com



The Carahsoft VMware team worked with VMware 
and a government customer to develop and manage 
a cloud solution that enabled savings of over $1.25 
million for the customer.

The NHL & NHLPA Future Goals™ Program, powered 
by Everfi, is an unprecedented partnership between a 
professional sports league and a players’ association, 
and represents one of the largest digital learning 
initiative supported through public-private partnership 
to be deployed in the United States or Canada.

By implementing the LiveSafe platform and 
demonstrating commitment to their employees, 
Hearst significantly increased employee engagement 
around safety, which led to more actionable, crowd-
sourced intelligence and improved dialogue around 
employee security and well-being.

The NetApp and Cisco FlexPod collaboration has 
helped simplify and modernize enterprise IT so that 
organizations can achieve better business outcomes.

Decision Lens worked with the Calgary Flames to 
transform its organization by identifying and drafting 
Johnny Gaudreau, a player they had previously 
overlooked.

Iron Bow’s TED, “Telehealth Education Delivered,” 
helped sales reps educate healthcare clinicians across 
the U.S. on the benefits of telehealth, while debunking 
myths that these technologies are impersonal, 
cumbersome and hard to use for patient care.

By taking a step back to listen to the client, what 
started as a simple equation of space and storage, 
quickly changed to include alternative options and 
unique design solutions to fit the changing landscape 
of the client’s project.  

Winvale’s successful partnership with dozens of state 
governments to provide identity, fraud and threat 
solutions to its employees has helped the company 
more rapidly build out its platform and bring on several 
premier clients across the legal, financial, healthcare 
and consumer goods industries.
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Photography sponsor 
Umbrella Syndicate. 

Video Services 
Provided by
Vicar Studios.



Federal agencies cannot afford to have a 
network that holds them back.

Built on open standards, Ethernet fabrics, 
and a software-centric foundation, the 
New IP is an innovative approach to 
networking that empowers agencies to 
achieve the unlimited possibilities of the 
cloud, mobility, and Big Data.
  
Brocade: Your Partner for the New IP

© 2016 Brocade Communications Systems, Inc. All Rights Reserved.

www.brocade.com
#NewIP

THINK BIG. START NOW.

SECURE,
OPEN
TECHNOLOGY
MADE FOR
THE CLOUD

LEARN MORE AT 
REDHAT.COM/CLOUD-COMPUTING

Red Hat's secure, open source solutions are being used throughout the
federal government, from processing Medicare claims at CMS to handling
airplane traffic at FAA to enhancing every tactical vehicle in the DoD, and in
all 50 states, meeting the most rigorous security requirements and
internationally recognized standards, like Common Criteria.

Jeff Copeland 

LIFETIME ACHIEVEMENT

Art Richer 

MEMBER
OF THE YEAR

KEYNOTE
SPEAKER

Brian Green Tom Snyder

Steve Charles 

appnetic applauds 
the IES on its 6th 

annual award event!

We’re proud to be 
a sponsor. 888.612.4886

appnetic.com



WE ARE
MARKETING

STRATEGY.  IMPLEMENTATION.  RESULTS

wexlerconsultinggroup.com                             202-573-9355

888.443.9943  ·  www.i4esbd.com

JOIN THE
IES TODAY

The IES was created for high-performing sales executives, leaders, and 
professionals, as well as business owners and service providers who 
need to sell. IES promotes best practices across all operational areas in 
Sales and provides education, recognition, thought leadership, insights, 
and strategies for enabling Sales excellence. The IES regularly brings 
world-class sales thought leaders such Neil Rackham, Bill Cates, and 
Jill Konrath to the region for regular workshops and seminars.

Membership cost: $199–$979 per 
year (individual) or $3,000 (corporate). 
Check out the monthly schedule 
and register at www.i4esbd.org.


